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Mission

,We want to enable entrepreneurs to focus

on their business and be more successful by

supporting with fast, smooth and intelligent
financial solutions.”



aifinyo at a glance a'\

B2B ecosystem transaction volume in EUR m

For entrepreneurs to focus on Track record of long term 2012 start receivables financing
business growth, we process, extraordinary growth.
finance and pay their bills. 2014 first freelancer factoring solution
350 2015 Introducing SME trade financing
300 ) 2015 entering leasing market
2016 adding debt collection service
250 -
B 2017 small ticket finetrading (e-com)
8 200 2018 stock listing m:access
@ 150 2019 rebranding to aifinyo
growth 100 2020 merger with Decimo and Pagido
company
- I 2021 liquidity tool & payment license (tba)

2012 2014 2016 2018 2020




market opportunity driven by megatrends a'\

Technology

. . Retreat of banks
Innovation

4 m
Entrepreneurs prefer to

focus on business rather
than finance

Data, integration, Mindset and
Al expectation



revenue potential commercial clients Germany a'\

4 m*
unattended SME - EUR 8 bn
commercial and revenue
corporate clients potential
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*European market is about 5-times the size



current market with unique opportunities a']

« finance and tech markets are converging
« currently high lucrative situation for consolidation

¢ - aifinyo is well positioned, due to product range,
: size and tech focus
multiple-product . . .
provider + successful merger with Decimo + Pagido
aifinyo
1-product .
provider

highly fragmented market, huge number of
competitors
banks lack technology and focus, regulatory
burden
alternative financing competitors lack product
range and small ticket expertise

+ fintechs are mainly too small for platform cost

and lack product range

low tech tech challenger
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“aifinyo will define the new category Smart Billment

by creating an ecosystem for processing, finance and payment

of invoices in the B2B market.”




one ecosystem for one purpose

& Rechnungen (e aifinyo offers
growth companies
a single entry to
40.200,00 € process, finance
@ and pay invoices
vonme amme someamese
@ R currently available solutions:
10.000€ ° manage contacts
EZZZE + time tracking
e I.... .III. - create invoices
" Sept O Now Dex Jan  Feb Marz Aprl  Mai  Jumi  Jui  Ag  Sept - overview of invoices

-+ financing of invoices

Aktuelle Rechnungen

« dunning / debt collection

aINIMINEE 2N71. N0 2N ANI1NEE 2N71 . NO NE aNIMINEA
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roadmap to leading ecosystem in Smart Billment a']

payment services for seamless interaction

smart + Integration of account and payment
payment opportunity to online portal

launch of aifinyo business account

relevant set of tools to create, process and
smart collect invoices & information and advice

afele=sdln  + cloud based billing, dunning, collection, smart bu ndllng of
liquidity forecast, customer information etc. p rocessi ng' fl na nCi ng
- | and payment will
B ciorage + producion,to working ot challenge the current
lgElles s - trade finance, lease + trade receivables market status quo

financing

today



benefit of bundles

client perspective

« one solution for one set of needs
« less systems / SaaS solutions / interfaces
- more time efficient, easier to use

« seamless interactions between related tasks

aifinyo perspective

* increasing touch points & customer lifetime
+more data for better/new services
- ability to create smart new services

« unique set of products increases barriers to entry

great bundling examples

smart bundling
| creates new added values

«  Thermomix = : |

. Miles & More credit card not seen before in an industry—

-

«  Microsoft Office + Microsoft Teams



example of great bundling effect

[ X N J o} aifinyo - smart billment X + [~]

a.\' TR (*W « aifinyo will launch a liquidity

aifinyo

planning tool in Q4/21

Derzeitig sehen Sie Musterdaten. Klicken Sie hier, um lhre eigene Liquiditatsplanung zu erstellen

4 Madrz 2021 - Februar 2021 > @ Hauptszenario v

+ the planning tool will use account

data pre categorized by aifinyo

lhr Kontostand

N .

23.081,00€ R 5. fm A customers are informed and might

Marz 21 Apr 21 Mai 21 Jun 21 Juli 21 Aug 21 Sep 21 Okt 21 Nov 21 Dez 21

« changes in invoice status will

instantly affect the liquidity forecast

 in case of liquidity shortfall

=

<« Detailtibersicht Marz 21 Apr 21 Mai 21 Jun21 Juli 21 Aug 21 Sep 21 Okt 21 Nov 21 Dez 21 get a fl n a n CI ng Offe r

Liquiditat zu Monatsbegin 17.50000€ 3420000€ 13.70000€ 670000€  2390000€ 1690000€  9.90000€  710000€  30.10000€  13.10000€
Einzahlungen v 17.50000€ 3420000€ 1370000€ 670000€  2290000€ 1650000€  9.90000€ 7.10000€  30.10000€  13.100,00 € . . . . .
Umsatzerlos (Kunde) 17.50000€ = 3420000€  1370000€ 670000€  2390000€ 1650000€  9.950000¢€ 7.10000€ | 30.10000€  13.100,00€ ¢ account data IS baSIS for ||qU|d|ty
Umsatzerlos (Amazon) 17.50000€ = 3420000€  13.70000€  6.700,00€ 23190000€  16.500,00 € 9.900,00 € 710000€  30.10000€  13.100,00€
o [ . o e
Auszahlungen v 17.50000€ 3420000 € 13.700,00 € 6.700,00 € 2390000€ 1650000 € 9.900,00 € 7.100,00 € 30.100,00 € 12.100,00 € tOOI and for alflnyO’S Credlt deCISIOn
Personalkosten 17.500,00 € 3420000 ¢ 13.700,00 € 6.700,00 € 23.900,00 € 16.900,00 € 9.900,00 € 7.100,00 € 30.100,00 € 13.100,00 €
Miete 17.50000€ = 3420000€  13.70000€  670000€  2290000€ 1650000€  990000€  7.10000€  30.10000€  13.10000€

aINIMINEE 2N71. N0 2N aNN1NEE 2N71 . NO NE aNIMINEA 2N71. N0 2E



“aifinyo achieved strong long-term (profitable) growth,

which was recently affected by corona.”




5y-key (annual) financial figures

transaction volume
in EURmM

320
248
is I
2016 2017 2018 2019 2020

. aifinyo Decimo total

+ Strong growth in transaction
(financing) volume

- Dominated by factoring,
followed by finetrading and
leasing

turnover
in EURm

= 44
e 32
dll
|

2016 2017 2018 2019 2020

. aifinyo Decimo total

Strong growth as well in
turnover

Dominated by finetrading
(gross accounted for in

turnover, vs. e.g. factoring
only accounts for the fee)

adj. revenues*
in EUR m

87
6,8
48
Ir ||

2016 2017 2018 2019 2020

. aifinyo Decimo total

Adj. revenues is most

important internal financial
KPI

Revenues are adjusted for
cost for purchased goods and
leasing depreciation

EBT
In K EUR

i #w

2016 2017 2018 2019

M aifinyo

+ Despite high IT/R&D

spending's aifinyo was always
profitable

Unexpected losses (~2.5m)
and Decimo integration cost
(~1m) main driver of negative
EBT 2020



quarterly financial figures 2020/2021*

transaction volume

in EURm
66
56
Q1 Q2 Q3 Q4
2020 m 2021

« Due to corona less transaction
volume in 2020

* In 2021 back on positive trend
of transaction volume

turnover
in EURm
1
10
Q1 Q2 Q3 Q4
2020 m 2021

* Less turnover in 2020 due to
corona

+ Significant increase of
turnover within the last 12
month, especially due to
increase in trade finance

adj. revenues**

in EURm
1,9 1.9
Q1 Q2 Q3 Q4
2020 m2021

* In 2020 adj. revenues
decreased due to corona

+ Since Q3/20 positive trend in
adj. revenues

EBT
In KEUR
Q1 Q2 Q3 Q4
58
- —
-211
2020 m 2021

-+ EBT suffered especially due to
corona related unexpected
losses in Q2/20 and one time

merger integration cost of
Decimo

+ Significant EBT improvement
after Q2/20

*based on preliminary, unaudited results

**net of cost for purchased goods and depreciation for leased assets related to customer lending business



“aifinyo is a well positioned B2B fintech in a rapidly changing

market that leads to long term growth opportunities.”




share price with upside potential
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number of shares: 3,641,819

market cap: ~EUR 140 m

ISIN: DEOOOA2G8XP9
ticker: ebe

segment: m:access

indices: m:access All-Share
Listing: Xetra, Frankfurt,

Munich, Tradegate

ch

Borse Munchen 13.10.2021
Eigenkapitalforum 22.-24.11.2021
MKK/Munchen 07.-08.12.2021

Warburg (102021)  buy 51.00 EUR
SMC (10/2021) buy 52.00 EUR

designated sponsor

Warburg



stable shareholder structure

shareholder structure shows

strong management commitment

Management and founding partners are highly committed
with a high stake in ownership structure

Employees 1% Stefan Kempf
(Management)
22%

Other Investors
(<10%) 33%

Matthias
Bommer
(Management)
22%

~Freefloat 5%

Wenn er

(Supervisory (Management)
Board) 11% 6%

trading volume intended to be increased

Increasing the trading volume is a key target in 2021:

4.000

3.500

3.000

2.500

2.000

1.500

1.000

500

0

increase visibility (research/newsflow/conferences)
quarterly business updates
capital increase for growth acceleration possible

reallocation (in modest volumes) possible

— ‘mh 1N

9.16.2020 12.16.2020 3.16.2021 6.16.2021 9.16.2021



capital increase 2022 a'\

*  subscription price of € 34.15 «  Focus on private investors will increase:
- ISIN DEOOOA3E5CQS8 (new shares) * number of shareholders,
«  subscription offer of up to 364.181 shares « freefloat and
«  public offering of up to 364.181 shares « daily trading volume.
- public offering via Munich and Frankfurt stock exchange ° Proceeds will be used for:
«  from 06.10.2021 (publication of prospectus) until *  operational growth,
08.11.2021 (closing, settlement of private placement) « ongoing software-investments and

< opportunistic for buy & build.

12.10.-

99.10.21 public offering

07.10.- - cORIMM private placement of
20.10.21 subscription offer 07.11.21 remaining shares

>
07.10.2021 12.10.2021 30.10.2021 07.11.2021



sustainability - we make the difference a']

h m economic growth by supporting small business
SUSTAINABLE 9 innovation by strongly investing in digitalization and R&D

E‘;Egﬁ"f’g 5 @' 11 sustainable cities by offering home office if possible
an”, 12 responsible Consumption through recycling

13 climate action by using green energy
16 strong institutions by our code of conduct

aifinyo supports the sustainable development goals of the
United Nations. Especially:

improving education and livelong learning for our employees
gender equality
clean energy in our offices

(0ol NN U IINAN

Besides, aifinyo has established investment guidelines
that favour investments in initiatives supporting the SDG
and prevent investments in projects in contrast to the SDG.



complimentary management team

h

Strategy & Finance

Stefan Kempf Prof. Dr. Roland Fassauer Matthias Bommer
i
Co-partner and founder of aifinyo. Joining aifinyo from Decimo Co-partner and founder of aifinyo.
M.Sc. in Banking and Finance Serial Entrepreneur (INTERSHOP, Masters degree in finance and
as well as a Law Master LL.M. from Pixaco, Mobizcorp), Institute for controlling from the University of
Frankfurt School of Finance. Applied Informatics (InfAl) at the Applied Sciences in Mainz.
University of Leipzig.
Before founding aifinyo, working in Before founding aifinyo, managing
capital markets for a major bank and Expert in machine Learning and director and executive board member
in the German leasing and trade decision Systems. for several German factoring companies.

receivables industry.



roadmap for growth

building the leading B2B
ecosystem for
processing, finance and
payment of invoices for
growth companies

e
buy and build
+ teaming

Z

business

3

expand payment
business

a.\.
brand
opportunity




key takeaways

is a fintech pure play on a profitable growth track.

operates in an billion euro market (only in
Germany).

is well positioned - due to product range, size and
tech focus - in a rapidly changing/growing
market.

has sharpened the business model during
corona.

sees significant revenues and earnings growths in
the coming years with existing and new products.

works to increase the attractiveness of its share
for investors.




disclaimer a'\

This presentation contains forward-looking statements. Forward-looking statements are statements that are neither facts nor a
description of past events; they comprise statements relating to our assumptions and expectations. Each statement made in this
presentation that reflects our intentions, assumptions, expectations or forecasts as well as the underlying presumptions is a forward-
looking statement. These statements are based on planning figures, estimates and forecasts currently available to the Board of
Directors of aifinyo AG. Accordingly, forward-looking statements refer exclusively to planning data, estimates and forecasts at the time
at which they are made.

We assume no responsibility to further develop or modify such statements in the event of fresh information being available or future
events occurring. By their very nature, forward-looking statements imply risks and uncertainty factors. A large number of key factors
can contribute towards actual events varying quite substantially from forward-looking statements. Such factors include the condition of
the financial markets and the regional focal points of our investment activities.



contact

aifinyo AG
Tiergartenstral3e 8
01219 Dresden

T: 0351 8969 3310
F: 0351 8969 3315

E-Mail: ir@aifinyo.de
Web: www.aifinyo.de



